Q| -
3
@/a

0% ) o /
Al BIZ g
\.— VALUATION — //

v

\\"E’-i-"ffial S

—

Al BIZ GURU - Valuation Agent Sample Input Data

Company Information

Company Name: NanoMed Therapeutics, Inc.

Industry: Biotechnology / Pharmaceutical

Company Stage: Growth Stage (Series B completed)

Founded: 2019

Headquarters: Boston, Massachusetts, USA

Business Focus: Al-powered drug discovery platform specializing in rare
disease therapeutics

Primary Contact: Dr. Sarah Chen, CEO & Co-Founder

Contact Email: s.chen@nanomed-therapeutics.com

Contact Phone: (617) 555-0123

Business Model & Revenue Streams

Primary Business Model: B2B SaaS platform with pharmaceutical
partnerships

Revenue Streams:

1. Platform Licensing (60% of revenue): Annual licensing fees from
pharmaceutical companies



2. Milestone Payments (25% of revenue): Success-based payments
for drug development milestones

3. Royalty Agreements (10% of revenue): Revenue sharing from
successful drug commercialization

4. Consulting Services (5% of revenue): Custom drug discovery
consulting projects

Target Market:

e Primary: Mid-size pharmaceutical companies (100-1000 employees)

e Secondary: Large pharmaceutical companies seeking Al
augmentation

e Tertiary: Academic research institutions and biotech startups

Financial Performance (Historical Data)

Revenue History

2022: $2.8M (First year of commercial operations)
2023: $7.2M (+157% growth)

2024: $12.5M (+74% growth)

2025 (Projected): $19.8M (+58% growth)

Profitability Metrics
2024 Financial Performance:

Total Revenue: $12.5M

Gross Revenue: $12.5M

Cost of Goods Sold: $3.1M
Gross Profit: $9.4M (75% margin)
Operating Expenses: $11.2M
EBITDA: -$1.8M (-14% margin)
Net Income: -$2.3M (-18% margin)
Operating Cash Flow: -$1.2M

Key Financial Ratios (2024)



Gross Margin: 75%
Operating Margin: -18%
Net Margin: -18%
EBITDA Margin: -14%
Current Ratio: 3.2
Quick Ratio: 2.8
Debt-to-Equity: 0.15

Balance Sheet Summary (as of December 31, 2024)

Assets
Current Assets:

e Cash & Cash Equivalents: $18.5M
e Accounts Receivable: $2.1M

e Prepaid Expenses: $0.8M

e Total Current Assets: $21.4M

Non-Current Assets:

e Property, Plant & Equipment: $3.2M
e Intangible Assets (Patents, IP): $5.8M
e Goodwill: $1.5M

e Other Assets: $0.9M

e Total Non-Current Assets: $11.4M

Total Assets: $32.8M
Liabilities & Equity
Current Liabilities:

Accounts Payable: $1.8M
Accrued Expenses: $2.1M
Deferred Revenue: $2.8M
Total Current Liabilities: $6.7M



Non-Current Liabilities:

e Long-term Debt: $3.2M
e Deferred Tax Liabilities: $0.5M
e Total Non-Current Liabilities: $3.7M

Total Liabilities: $10.4M
Shareholders’ Equity:

e Common Stock: $45.2M
e Retained Earnings: -$22.8M
e Total Equity: $22.4M

Total Liabilities & Equity: $32.8M

Funding History & Capital Structure

Funding Rounds

1. Seed Round (2019): $2.5M led by BioPharma Ventures

2. Series A (2021): $8.5M led by HealthTech Capital Partners
3. Series B (2023): $25M led by Genomics Investment Fund
4. Bridge Financing (2024): $5M from existing investors

Total Funding Raised: $41M

Current Ownership Structure

e Founders: 35%

e Employees (ESOP): 15%
e Series B Investors: 28%
e Series A Investors: 12%
e Seed Investors: 7%

e Advisors: 3%

Outstanding Shares: 12,500,000 Preferred Shares: 8,200,000 Common
Shares: 4,300,000



Valuation Objectives

Primary Valuation Purpose: Series C funding preparation and strategic
planning

Specific Goals:

1.
2.

il

Determine fair market value for upcoming Series C round
Assess valuation impact of recent partnerships and pipeline
developments

Benchmark against comparable public and private companies
Support strategic decision-making for potential acquisition offers
Provide valuation framework for employee stock option pricing

Target Use Cases:

Series C investor presentations

Board reporting and strategic planning
Executive compensation planning
Potential M&A discussions

Financial reporting and compliance

Market & Competitive Analysis

Total Addressable Market (TAM)

Al Drug Discovery Market: $4.8B (2024)
Projected CAGR: 28% (2024-2030)
Serviceable Addressable Market (SAM): $1.2B
Serviceable Obtainable Market (SOM): $120M

Key Competitors

Direct Competitors:

1. Atomwise Inc.

o Valuation: ~$1.2B (2023)



o Revenue: ~$50M (estimated)
o Focus: Al molecular discovery platform
2. Schrodinger Inc. (NASDAQ: SDGR)

o Market Cap: $2.1B

o Revenue: $165M (2023)

o Focus: Computational platform for drug discovery
3. Exscientia plc (NASDAQ: EXAI)

o Market Cap: $680M
o Revenue: $45M (2023)
o Focus: Al-driven drug design

Competitive Advantages:

e Proprietary rare disease database (10,000+ compounds)
e 15 active pharmaceutical partnerships

e 85% customer retention rate

e 12 issued patents, 18 pending applications

e Average 40% reduction in drug discovery timeline for clients

Industry Trends

Increasing pharmaceutical R&D costs driving Al adoption
Growing focus on rare disease therapeutics

Regulatory acceptance of Al-assisted drug development
Consolidation among Al drug discovery platforms

Rising importance of real-world data integration

Key Performance Metrics

Customer Metrics

e Total Customers: 23 pharmaceutical companies
e Annual Recurring Revenue (ARR): $11.2M

e Customer Acquisition Cost (CAC): $85,000

e Customer Lifetime Value (LTV): $1.2M



LTV/CAC Ratio: 14.1x

Net Revenue Retention: 125%

Gross Revenue Retention: 95%
Average Contract Value (ACV): $487,000

Operational Metrics

Monthly Recurring Revenue Growth: 8.5%
Gross Margin: 75%

Rule of 40: 60% (Growth Rate + Profit Margin)
Burn Rate: $1.8M per month

Cash Runway: 10.3 months

Employee Count: 85 employees

Revenue per Employee: $147,000

Technology Metrics

e Platform Uptime: 99.7%

e Processing Speed: 60% faster than industry average

e Success Rate: 23% compound advancement rate (vs. 12% industry
average)

e Patent Portfolio Value: Estimated $8.5M

Financial Projections (2025-2029)

Revenue Projections

2025: $19.8M (+58% growth)
2026: $28.5M (+44% growth)
2027: $39.2M (+38% growth)
2028: $52.1M (+33% growth)
2029: $66.8M (+28% growth)

Profitability Timeline

e 2025: EBITDA breakeven expected
e 2026: Positive EBITDA margin of 8%



e 2027: Target EBITDA margin of 18%
e 2028: Target EBITDA margin of 25%
e 2029: Target EBITDA margin of 30%

Key Assumptions

Customer Growth: 35% annually through 2027, then 25% annually
Average Contract Value Growth: 15% annually

Gross Margin Improvement: Reaching 80% by 2027
International Expansion: European market entry in 2026

Platform Enhancement: $15M R&D investment over next 3 years

Risk Factors

Business Risks

e Regulatory Risk: Changes in FDA approval processes for
Al-assisted drug development

e Competition Risk: Large tech companies (Google, Microsoft)
entering the market

e Customer Concentration: Top 5 customers represent 60% of
revenue

e Technology Risk: Potential breakthrough by competitors rendering
platform obsolete

e Partnership Risk: Dependence on pharmaceutical partnerships for
market access

Financial Risks

e Funding Risk: Need for additional capital within 12 months

e Revenue Concentration: 40% of revenue from top 3 customers

e Cash Flow Risk: Negative operating cash flow requiring ongoing
funding

e Currency Risk: Planned international expansion exposure

e Interest Rate Risk: Variable rate debt sensitivity

Operational Risks



e Key Personnel Risk: Heavy dependence on founding team and key
scientists

e Intellectual Property Risk: Patent challenges and IP protection
costs

e Scaling Risk: Operational challenges in rapid growth phases

e Quality Risk: Platform performance issues affecting customer
satisfaction

e Compliance Risk: Increasing regulatory requirements in
biotechnology sector

Comparable Companies Analysis

Public Comparables
Schrodinger Inc. (NASDAQ: SDGR)

Market Cap: $2.1B
Revenue (TTM): $165M
Revenue Multiple: 12.7x
Growth Rate: 15%

Veracyte Inc. (NASDAQ: VCYT)

e Market Cap: $1.8B
e Revenue (TTM): $275M
e Revenue Multiple: 6.5x
e Growth Rate: 22%

10x Genomics Inc. (NASDAQ: TXG)

e Market Cap: $3.2B
e Revenue (TTM): $380M
e Revenue Multiple: 8.4x
e Growth Rate: 18%

Private Comparables

Atomwise Inc.



Last Valuation: $1.2B (2023)
Revenue (Estimated): $50M
Revenue Multiple: 24x
Growth Stage: Series B

Insitro Inc.

e Last Valuation: $2.1B (2022)
e Revenue (Estimated): $25M
e Revenue Multiple: 84x
e Growth Stage: Series C

Recursion Pharmaceuticals

e Public Company (NASDAQ: RXRX)
e Market Cap: $1.5B

e Revenue (TTM): $65M

e Revenue Multiple: 23x

Strategic Options & Scenarios

Scenario 1: Continued Growth Path

e Series C Funding: $40M at $200M pre-money valuation
e Timeline: IPO readiness by 2027

e Target Valuation at IPO: $1.5B - $2.0B

e Revenue Target: $75M+ at IPO

Scenario 2: Strategic Acquisition

e Potential Acquirers: Large pharmaceutical companies or tech giants
e Acquisition Multiple: 15-25x revenue

e Estimated Value: $300M - $500M

e Timeline: 2026-2027

Scenario 3: Partnership-Led Growth



Major Partnership: Exclusive partnership with top-5 pharmaceutical
company

e Upfront Payment: $50M - $100M
e Milestone Potential: $200M+
e Reduced Funding Needs: Potential for profitability without additional

equity

Current Valuation Expectations

Management Expectations

Current Fair Value: $180M - $220M
Series C Target: $300M pre-money valuation
Basis: Comparable company multiples and growth trajectory

Investor Perspectives

Existing Investors: $150M - $180M current value
New Investor Interest: $160M - $200M range
Strategic Investor Premium: 20-30% above financial investors

Key Valuation Drivers

1.

o0k wN

Revenue Growth Rate: Current 58% growth driving premium
valuation

Market Position: Leading position in rare disease Al discovery
Partnership Quality: Tier-1 pharmaceutical partnerships

IP Portfolio: Strong patent protection and proprietary algorithms
Team Quality: Experienced leadership with successful exits
Market Opportunity: Large and growing TAM in Al drug discovery

Additional Information

Recent Developments

Q4 2024: Signed 3 new pharmaceutical partnerships worth $8.5M
ARR



e Q1 2025: Received FDA Breakthrough Therapy designation for lead
compound

e Q2 2025: Expanded platform to include oncology indications

e Q2 2025: Hired former Genentech VP as Chief Commercial Officer

Upcoming Catalysts

Q3 2025: Clinical trial results for lead rare disease compound

Q4 2025: European market expansion launch

Q1 2026: Next-generation Al platform release

Q2 2026: Potential FDA approval for first internally-developed drug

Key Questions for Valuation Analysis

1. How does our revenue growth sustainability compare to public
biotechnology companies?

2. What premium should be applied for our Al technology
differentiation?

3. How should the regulatory risk in biotechnology affect our discount
rate?

4. What impact do our pharmaceutical partnerships have on valuation
multiples?

5. How do we benchmark against both biotech and Al/software
companies?

6. What value should be assigned to our pipeline of internally-developed
compounds?

7. How does our cash runway and funding needs affect current
valuation?

Requested Valuation Methods

1. Discounted Cash Flow (DCF) - Primary valuation method

2. Comparable Company Analysis - Both public biotech and Al
companies

3. Precedent Transaction Analysis - Recent M&A in Al drug discovery

4. Risk-Adjusted NPV - For pipeline drug candidates



5.

Venture Capital Method - For Series C pricing validation

Files to be Uploaded for Analysis

1.

Financial_Statements_2022_2024.xIsx - Audited financial
statements

Revenue_Projections_2025 2029.xlIsx - Detailed revenue forecasts
Competitor_Analysis_Report.pdf - Comprehensive competitive
analysis

Patent_Portfolio_Valuation.pdf - IP valuation from third-party expert
Partnership_Agreements_Summary.pdf - Key commercial terms
Market_Research_Al_Drug_Discovery.pdf - Industry analysis and
trends

Management_Presentation_Deck.pdf - Latest investor presentation
Cap_Table Current.xlsx - Current ownership structure and option
pool

Note: This sample input represents a realistic biotechnology company
scenario for the Al BIZ GURU Valuation Agent. The data includes
comprehensive financial information, market analysis, and strategic context
needed for professional valuation analysis using multiple methodologies.
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